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BRUGG KABLES AG , SWITEZLAND enters
Indian Power cables market , ties up with
KEI Industries Ltd

' mamufacture extra high volfape cables in India

Keeping in mind the
huge business opporfunities

Imilia is offering, in the wake

The power bahind the power

of large scale infrastructural

development, Switzerland’s
Brugg Kables a USD 240
million. Switrerland s leading
cable prodoucer has announce | |
its entry in the Indian power

cables industry

Fo fuel its India entry
Brugg Kable AG has join
hands with KEI Industries
I ||||1':i,'l| |||I_' ]I.'.Hlirl.?: II\.l'u'a er
cables company in India. As
per the long term agreement
between both the companies, g
KEI Indusiries will

e Al
manufacture & market Extra
es ranging from 66KV 110KV 132KV 220KV

al s II":=IIIII':|I.'I'|II:i.II:__' facilities located a1 Bhiwadi & ( “hopanki,

high voltage ¢

district, Alwar, Rajasthan.n India, while BREUG Kables will
provide the required Technology to manufacture extra high
voltage

KEI industries already have state of the an manufacturing
sel ups ol the above locations and presently manufscturing
cables upto 66K V. To manufacture EHV cables above 66KV
with the help of new Technology from BRUG Kables, it will
add new lines in the existing set up. The investment in the

above expansion would be to the tune of 35-40 croe.

Announcing the Indian foray of BRUGG Kables, MR Urs
achnell Group CEQ), Brugg Kables AG, Switzerland said,
India is one of the fastest growing market despite the global
recession. The larpe scale infrastructural developments in the
country have made India a key designation in Brugg's global
expansion plan.”

Commenting on the tie-up with KEI Industries, Mr Schnell

elaborated, “when Brugg decided to enter the Indian market,

we were on look-out for a local partner and KEI was the most
ideal choice as its has a strong manufacturing base in India

besides, KELs product line is in syne with our products.”

Commenting on this tie up Mr Anil Gupta, Chairman &
Managing Director, KEI Industries Limited said, “With Brugg
Kables joimt venture, KEI has achieved another milestone in
s growth history as now it has joined the elite group of few
power cable manufscturers equipped to manufacture cables
bevond 66 KV.”

The above technical collaboration agreement will allow
KEI complete know-how transfer which shall include design,
I‘-'I-1llli1-lx1llrlllg lesting. ll."l.|ll'|'l|.|lll."\. II.III'uI-II;_: of its manufx tunng
design personne] in memnufactunng of cables along with jointing
techniques as also complete EHV system design
{design/manufacture/installationlesting & commissioning ) of

EHY cables.

“With this full technology back-up, the joint venture will
also help KEL in making its presence in extra high voliage cable
segment by securing contracts from various public utilities
(Centralf’ State) as also private segments, further added Mr
Gupta Brugg Kabel AG, Switzerland is a pioncer in
manufacturing high voltage / extra high volage cables along
with jointing and cable sccessorics up to S00kV voltage grade
Besides this, Brugg specializes in turnkey systems/ design of
extra high voltage cable projects with world over installation.

While disclosing the huge busingss epportunity in the EHV
segment Mr Gupta said, “With the wmaround in economy and
Government™s total focus on i rasireciumne [1||_1_1;:1_'|;~., the demand
for extra high voltage cables up 10 400KV is likely to grow
x"\.|'|-.'-|lul1[|.'|||:r'. The rapid load growth necessitates transmission/
distribution of power |hr\i1|_|:_:|'| U”dl.'rgﬂ‘l.llld cables because of
the major problems faced in right of way (especially in large
ciesy

The other segmenms which will escalate the demand for
EHV cables. shall be the connections to bulk POWET CONSUMErs
in the I|'I1|||"'.|_'- sectors, like, cement, steel, reflneries
petrochemicals ete. but also for power supply to SEZs,
|"IL:||I|"|-."'«.L"\. large residential ;_|,1-||'|:|.:'-_gx elc,

With very restricted capacity presently existing in 132kV

20k scar

15 (5% imports) this step taken by KEI will

ely case the burden on imports as also bring

the praject costs,

An over 100 crore company KEI aspires to become a

R 2000 Cr. supplier in 2 veors and it has laid its focus o
identifving new thrust areas for expansenn and up-gradation in
additon 1o growing its core business which is a power cahles
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